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market in India

The life insurance

Slowing down now after a
decade of growth

Traditional underwriting
predominant

Savings oriented, rather
than protection

-largely mortality rather than
morbidity covers

Prescriptive regulations on

- product design and pricing
-distribution channel remuneration

-consumer protection and
disclosure
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Tied agency/bancassurance
dominate

Need re-engineering to
boost profit margins
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- prescribed individual - quota share difficult
surplus limits by risk -original terms not
type allowed
Maximise
\ , retention Fronting is a _ J
with direct worry
writers
Annual
review of
V- reinsurance R POSTEIES
limited
programme
- By company ational reinsurer
management can be mandated

- By the regulator - credit rating of at
least BBB for foreign

reinsurers
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The way forward

®
® _o
- e
® e @ ®
A transition phase ®
@for direct companies

-explore new products/risks

-improve efficiency of
distribution channels

- capital efficiency can gain
importance
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Reinsurance

can
support...

..if framework:

-eases access to market
- promotes partnership

approach

-allows proportional

reinsurance (including quota
share and original terms)
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Legal Notice

©2014 Swiss Re. All rights reserved. You are not permitted to create any modifications
or derivative works of this presentation or to use it for commercial or other public purposes
without the prior written permission of Swiss Re.

The information and opinions contained in the presentation are provided as at the date of
the presentation and are subject to change without notice. Although the information used
was taken from reliable sources, Swiss Re does not accept any responsibility for the accuracy
or comprehensiveness of the details given. All liability for the accuracy and completeness
thereof or for any damage or loss resulting from the use of the information contained in this
presentation is expressly excluded. Under no circumstances shall Swiss Re or its Group
companies be liable for any financial or consequential loss relating to this presentation.
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